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o  wihwwwlwu Juwwnp twhuwgnigunpuluwu thnyntd,

e wlwhy gndugnuihi wpawd,

e SMM-h wwppbiph oguwgnpdnid’ unp uwpwuh ubpgpwydwu hwdwp,

e bhpdph uywwdwdp hbGunwppppnyejwu wuldwtu  thnynd  windubpp

fuwnwpynipeyntu,

e hbnpuwlwihu ppbunbph hbwn hwdwgnpdwlgnieiniu, husp Ypwpa-

pwguh phidh upluwihgp,

e $hidh wpwmwnpnpiwu nne pupwgpnd wynhy hwdwgnpdwlgnip)ntu

2LU-ubiph hbw,

e Yhunnhwnnubpp ontyuh dwupwdwut Jbpndnieinit, wywhwuowpyh

pwgwhwjwnnu b hwunhuwwnbuh ubgdbunwynpnud:

Wuwhup pwjtpp Yuwwwhndbu nhunnuubph wbwlwu pupwgp, husp
Yepywpwégh $pidh Ywuph wnbinnnyeniup, W unyuhul hGunwppppnysjwu
wuldwt thnynd Ghon dowlws dwppbphugquiht nwqdwywpnyeiwu ounp-
hphy Yupbih E wnwybugnyu ognun punby:

KHAPUK MAPTUPOCAH
OCOBEHHOCTU MAPKETUHTA B KUHOINMPOWU3BOACTBE

Knroyesnie cnosa: KUHO, KUHOFIPOU3306CITIBO, KUHODPbIHOK, Map-
KemuHe, passumue.

3ma paboma npedcmasiaem 3KOHOMUYECKYIO CMOPOHY KUHONPOU3800CM8ad y e2o
BaMHocms 8 passumuu cmpad. B naweli cmpane kunonpoussodcmso mano passumo, HO
C NOMOWbBIO MAPKemMUH208UX MemoOo8 3G KOPOMKOe BpeMad MOXHO 0OCMUYb XOPOWUX
pe3ynbmamos.

KNARIK MARTIROSYAN
MARKETING PECULIARITIES IN FILM PRODUCTION

Key words: cinema, film production, film market,
marketing, development.

This work represents the economic side of film production and its importance in the
development of countries. Film production in our country is poorly developed, but with the
help of marketing methods in a short time we can achieve good results.

uvh UbhLUU3UL
Uwppliphluquiyhti hbypwqnipnyagymiitibn,
dwahuppupnipuw, 2-pn Ynipu

ununnaverer pU4UrUM4UDNRS3UL GLULKUSNRU

Lhduwpwnbp. uywnnnbiiph  puwdwpuwpdwényanii,  NPS
hwdwrpehy, hbyppnwagnipnyani

Upnh phypbuwlwl wuydwlitbpmd uywnnnbibph pwdwnwpdwényagwti julinhpp

Gwplinpwanyliibphg [ hwdwpdmd: Muph wbhpwdtpp £y hwolwbiog uyunnn-

baph Quphptbinp, duwynply puppbpuldus wpdbpughli wnwewpliulip  hhdtijwés
pnblinh wnwbgpuyghli wpdbpliph Jpw b wbpbnhunp Jepmdty nt quwhunply uwur-

nnnbliph pwdwpwnpdwényayut dwlupnwin:
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Lugwuipwbindd wyu putinhpp b wdbgh updwé £, pubih np pwqdwphy pbiibpne-
pyntilbin snitlll hplklig hwdwfunpnbbnh pwduwnuwpduwdnyepul qwhwipdwt dbpenn-
bbp U quwhwpnid Bb wnwdbpuwybu Ghpunpnyainiibibph Gud indpugibph wwing
hwdwnpnysput hhdwl Jpuw:

bwqdwlbpwnyentup dpguwlgwiht wnwybiinyentiubph Yupnn £ hwutb)
dhwju wju nbwpndd, Bpp ubpluwjwguh wjuyhuh wwypwupubp ne Swnwni-
pintuubip, npnup uwywnnnubph hwdwp Ynubkuwu uywnnnulwu wpdbp:

buly pus F wpdbpp: Uu hwupght ywunwufuwubiine hwdwp twfubiwnwy
wuhpwdbion £ wwpgb]' wju unipiyunp’y, pE" opjtnhy Ywwnbignphw k: Uw-
pwupht Yuwd dwnwyniypjwup wnpgnn quwhwunwlwup, Wdwiwnhy wy) ww-
pwupubph W dwnwinipiniuubph hbn hwdbdwnneyniup b wyn hwdbdwunni-
pwu dby wypwupubph b dwnwjnyeniuubph nwuwlwpgdwu uygpniupubpp
npnoynud BU wuhwwh Ynndhg, upw wnbuwulniuhg nt wypwuph Ywd dwnw-
JnEjwu hwunby upw hnilqujuu b Gupwghwnwlygwlwu nhppnpnodwdp: Uju-
hupl, «wpdbp» hwulwgnieintup hp hdwuwnp unwund E unpiblnp Ynndhg:
Cuwn Jbpnugyu) deluwpwunipywt’ wpdbpp unipiynhy Yuwnbgnphw E: Lnyu
wwpwuph Jud dwnwinyejwt wpdbpp Gpyne mwppbp unipjEynubph hwdwp
wmwppbpyndd k: GpYynt wypwupubpph Yuwd dwnngynn Swnwjnieniuubph hw-
dedwwnnipjuu dby «N'pu | wnwyb) wpdbpwynp» hwpgp qunpn b Jwéwnnn
hwpwpbpnyeniuubpnd niup Bpyne hwlwnhp plubnubpnd gunuynn wywwnwu-
fuwt. wju £ uywnnnubpu wwypwuph qudwu Jbpwpbpjw npnand punniub-
(hig dhusk yepouwluu uywnnuip quwhwnnd Gu hpbug wnwowplynn ww-
pwupubpu nu Swnwyniejniutubpp L &bnp pbpnud npwup wjiu dwdwuwl, bpp,
hptug Yuwpdhpnd, npw wpdbpwdnpnieniup, npp quwhwwb; U Ghnnnd,
pwpdp £ quhg: Ujnwu Ynndhg, ywbwnnnh hwdwp wybh wpdbpwynp £ wju
gnuwpp, nph nhdwg tw duwnnigndd £ dwnwinieinit ud hpwdwpdnd wiy-
pwuphg: Cun npnud, wpdbpp ginthnfunds dednieynit &, npp hunwly £ dhwju
dwdwuwlh npnawlh YEnnwd: Uu dwdwuwlh pupwgpnd thnfuynud £ wyb-
(wuwnd Yuwd udugbny: Ujuwhund, wpdbpp wwypwuph Jud dwnwniejwu
hwunbw untpjElnp hniquiuu b Gupwghunwlyguluwiu quuwhwwnwlwuu £, npu
wdpwgpywsd E dwdwuwlh ndjwp wwhhu W npnadwd k dhwjt wyn wywhh hw-
dwnp:

buly h'us F uwnnnulwt wndbpp: Uwypwuph uywnnnulwu wpdbpp
npubinpynud £ npw uywnnnulwu hwnynipyniuubph deg: Uywnnnuiwu Gu
Ynsynid wju hwinynipyniuubpp, npnup ywjdwuwynpnud Gu wwypwuph whunw-
ubjhnieiniup, oquwlwpnieniup, dwpnnt wwhwugdniupubpp pwywpupbn
punniuwlnieniup: Havard Business Review wwppbpwlwunwd wnwuduwgynid
E uywnnnulwu wpdbph 30 wwpp, npnup fudpwynpynud Gu 4 inbuwlh dbe L
Yuqinud wpdbpwihtu pnipg (gdwwwunlybp 1)

- gnpdwnuwlwl,

- qgquwguniupwihu,

- lwupp thnfunn,

— unghwwlwu:

! https://hbr.org/2016/09/the-elements-of-value
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YSwwywinlbp 1. Updbpuyp pnipg

b wwppbpnyeiniu Uwunnih wywhwugdniupubph pnipght, npu pulws |
wju dnnbkh hhdpnid, wpdbpwihu pnipgp sniuth wunpwuwwpgquwihu (hhb-
pwpfuply) Yunnigqwdp Jud hwonpnwlwuniyejwt Jwplnpniueindu, pwuh np
wwpwuph Yuwd Swnwjniejuwt wpdbpwjunieniup sh npnadnud Jbpnhhojuy
pningh wwppbiph hbppwlywunyeywdp, b wn wwppbipp dhdjwighg Yuiudw-
Sniypyniu sniubu:

Uwwnnnubpph pwdwpwpdwdnipiniup wpdwwwydnpjwsd b npulyph Jbpw-
pbpjw Bpynt qunwidhwpubpph dbg: Lwtu, npwlyp whbwp b swihbp uywund-
ubiph L puywnuiubph dhol nwd pwgny, U Gpypnpn’ wwypwuph Ywd Swnw-
Inpjwu npwyp whwp £ hwdwwywwmwufuwuh swihnpnohsubpht:

Wyuop pwdwpwpywdnipiuwt quuwhwwnnudp nupéab; b ugdwlbpwniejwu
wpryntuwybunniejwu hhpduwlwu gnigwuhop, pwuh np puduwpwpdwdnieniup
uywnnnubph hwjwwnwpdniejwt dlwynpdwt twiuwwwpdwuu £, pust b
hwugbgunw £ Yuqdwybpuniejwu Yuyniu Gplupwdwdybun owhnyph:

Uwwnnnubpph  pwdwpwpwdnyeiwut  wnusynn  juunhpubph  dwqdwu
nbwpnd dbnuwpynieiniiubpp dowlynud Gu quwhwndwu hwdwwywwnwufuwu

! Sb'u A.H. Maslow, A Theory of Human Motivation, // Psychological Review 50(4) (1943):


http://psychclassics.yorku.ca/Maslow/motivation.htm
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dbennutip: Pwujwlwu nwpwdwsd dbpnn £ hwpgnuip, hwnluwwbu' hwpgw-
ptpehlyubph dhongny: <wpgnuwiubph dwdwuwl pwdwpwpjwdnipjwu quw-
hwwdwu hwdwp Yupbh E oquugnpdb) 1932 . Nbuuhu Lwyybpnp unbn-
swd Luglybpiph vwbnnuilyp', nph nbwpnid wnipdnud Bu pug hwpgbp, hul ww-
wwufuwuh wwppbpwlubpp gunudnd U wwppbp dhowYwjpbpnud® 1-5, 1-7, 1-
10, (-7)-7 L wyu: Uu uwunnuyp hhdp £ hwunhuwunud duwgwd pnnp k-
nnubiph hwdwp, npnughg wnwyb) hwjwnuh Gu SERVQUAL-p, Lwtingh dnnkb-
n, Jupwpnnulwtnyeyni-fuplnpnysynit dpnnp’ |1PA (Importance -
performance analysis), pwpbjuddwt pwgbph JbGpnidniyanitip’ 1GA-u
(Improvement Gap Analysis) & MUSA db&pnnp: Uywnnnubph hwdwwnwpdni-
pjwl nwnwWitwuhpnipjwu hwdwp dhowggquiht thnpénud hwodupyynud £ NPS
(Net Promoter Score) hwduwiphip:?

«Gplwu Uhph» uniybpdwplybwubph gwugh uwywnnnubph pwdwpwupyw-
Snipjwt quwhwwndwt bywwnwyny hbwnmwgnunnieniup Yuwnwpdb b dbpnnub-
ph hwdwnpnipiwl ulgpniupny: <Enmwgnunnyeui tywwwlu tp qguwhwnbi
«Bpuwu Uhph» unuybpdwpybunubph gwugh uwywnnnubph pudwpwpywdne-
[eInLun:

Yluwynp hwdwfudpnipyniup® Gplwuh 16 nwpblwuhg pwpdp puwy-
sniejnLup, Yuqgdnud | 860600: 95% Juwmwhnipjwl dwlwpnuly b 5% Juwnw-
hniyejwu dhowluwip wwwhnybint hwdwp wuhpwdbown £ pungplt 384 hwng-
ynnh (nbuwnunbuwnmh), uwuwju, bpp pwztundp uwwpdb b Yinpugdwu wpn-
jntupnud, pwuwyp nupdb) £ 377, hwdwdwju nph' Junwhnyejwu dhowlw)pp
Yuqdby £ 5.05%: <Gunwquynid, hwpgdwu thwuwmwgh wprynitupny, punpwupp
bpwyonyby £ nuwnuwing 384 dwpn: bpwlwuwgyb £ unpunh$hlugdusd
puwnpwup' hwogh wnubing Jupswlwu opowutbiph puwlsnypywu hwdwdwu-
unipniup b ubnwwnwphpwhtu Yuqgdp (gdwuwwnybn 2):

Lapadyut” rouluyt

* Usnwpwphpuyhtt Yunnigdwdpp unywlpwn E pnpnp Juipswljul pppwiiiiph hwdwp:
YSwywinlbp 2. Luppuiiph ubnunpuphpughtl unniguidpp

dbpndtiinyd hbunwgnnniejwu wipryniupubipp’ wwpq nwpdwy, np hwpg-
ynnubph 98.8%-p oguynid £ unwybpdwplybnubiphg, pun npnud® 87.7%-p'

! https://en.wikipedia.org/wiki/Likert_scale
2 https://www.netpromoter.com/know/
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«Gplwu Uhph», 43.2%-p' «Uwu», 35.8%-p' «Linp 2nyp» unwybpdwplybunubiph
gwughg, uu 20%-p" wy| uniytipdwpybnubphg:

Lwpgywdubph onipg 22.2%-p wdbku op k oqunynid «Gpliwu Upph» unt-
whpdwpybinubph Swnwjnyeiniuhg, 25.9%-p' swpwpyw dby 2 wuqud:
Lbnwgnunipjwt wprynitupnd wywpg nupdwy Uwbl, np punpwuph 69.1%-u
ntup «6pbwu Uphpeh» uniwybpdwpybwubph gwugh pnunw-pwpwn, phbl pwpn
niutignnubiphg dhwju 30%-u k, np <hwdwwnwphd hwwfunpn» k:

Pwywpwpywdnipiniu-uplnpnipins hwdwwpgnd yepndkihu wywpgq
nwpdwy, np «6plwu Upph» unuybpdwpybuwubph gwugh uywnnnubpp wyn-
pwu b pwdwpwpdwsd s6u b gnudnd Bu whwpbydwu nuaownnud (géwwwn-
ytip 3): Cwpgnuwiubph wpryntuptbpp gnyg wnybght, np wju hwnlwuhoubpp,
npnup uwwnnnubph hwdwp Yupbnp BU' s6U pwdwpwpnud: <hduwlwu ndgn-
hnieyniup Juwdwd £ wwpwupubph npwiyh, vywuwpydwt dwlwpnwyp,
qubph htwn: Quwjwsd npwu, hwpgynnubpp pwpép Bu quwhwwnb wwypwupw-
1hu wwbuwlwunt pugqdwquunyeniup, upwhph hwpdwpwybnnyeniup b ptw-
Yuwdwyphtu dnuinhYynyeiniup: Ybpohtuu wwjdwuwynpywsd § wju hwuqudwupnd,
np «bplwu Upph» unwybpdwplybn wnlw £ Gpuwuh pninp Jupswyut
opowuubipnud, W pninp upwhubpp punwpdwy Gu, hust | tywunnd £ ww-
pwupwjht nbuwlwunt pwgdwquuniejwup:
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YSwywinlbp 3.  PurJuipwipuidnipynit-uplinpnieynit Jepnidnianil

Cwpwplydbp b uwlb uwywenqulwt  hwjwwwpdnigjut  hwdwehyp’
NPS-p: NPS gnigwupop hwadwplyynud k Juwdwnpht uywuwnnnubph W putw-
nwwubkph dJdphol Bnwd wnynuwiht hwpwpbpwlygniejwu  wnwppbpniejwdp:
«Gplwu Uhph» unuybpdwpybunubph gwugh wwpwgqwind pulwnwwnubpp
Ywqunu Bu gnipg 33.1%, huly bywuwmnnubpp' 39.6%: <wywwwpdnipjwt hw-
dwphyp Ywqdnd £ 6.5%: Ujuhupu, ontjwu, wjuniwdbuwjuhy, npuywu wnb-
nEYnipiniu £ utnwund juqdwlybpwnysjuu dwuht:

Cwdwnpbind wju pninp gnigwuhoubipp' Yupnn Gup wunbp, np «Gplwt
Uhph»-u, Glubin uywnnnubph wwhwugdniupubphg, whwp £ pwpbudh wo-
fjuwwnwupwiht ywjdwuubpp, wwpwupubph npwyp, npnup £ wudhowlwu

! St'u Keiningham T.L., Cooil B., Andreassen T. W., Aksoy L. A Longitudinal examination of Net
Promoter and Firm Revenue Growth. //Journal of Marketing, 2007, 71 (3) L9 39-51:
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wgnbgnipintt Yniwubtwt uywuwpydwu dwlwpnuyp ypw: Pwgh npuuhg,
«Gplwtu Upph» unuybpdwpybunubph gwugp Yupnn £ wugub] wngwug qunud-
ubiph hwdwluwpght, hugp, Junwhwpwp Yupbih £ wunb;, juybugth uww-
nnnubiph phyp:

Ujuwhuny, Ywplnp £, np juqiwlbpwyniejntup upnquwiw wnwtdtwg-
ub) hp uywwnwYuwiht uywnnnuywu hwndwsdp W npwdwnpb] uywnnnubphu
(hndhu pwdwpwpnn wwpwupubp nu dwnwjnyeintuubp: Uywnnnubph ww-
hwugdniupubph  hpdwu  Jpw  unbndwd pwpdpnpwl  wpunwnpwupp
Juywuwh pwlwpwpdwdnipiuu wybh pwpdp dwlwpnuyh wwywhnddwup,
husu k| hp hbppeht' uywnnnubph hwjwwnwpdnyeywyu dJwwpnwyh pwpdpwg-
dwup: buly ybpohtuu Yugdwlybpwnipjwu Gplupwdwdybn bhuwtuvwlyuu hw-
onnNLEjwWu wnwugpwjht pwnwnphsu k:

AHU MUHACAH
OLLEHKA YO,OBNETBOPEHHOCTU KJIMEHTOB

Knroyeswie cnosa:  yoosnemsoperHocms nompebumenel, uHOexc
NPS, uccnedosatue.

B cospemennbix axoHoMudeckux ycnosusx ydosaemsopeHue nompebumenel A8-
nAemcA oOHUM U3 Haubonee 8axHbIx sonpocos. [loamomy Heobxodumo xopowio noru-
mams nompebHocmu nompebumeneli, co30asams OughghepeHyUpo8aHHbIE YeHHOCMHbIE
npediodeHuUA HA OCHOBE OCHOBHBIX YeHHocmel bpeHd0a U NoCmMoAHHO aHAAU3UPOBAMb U
OUeHUBAMb yposeHsb yoosnemaopeHHocmu nompebumened.

B Apmenuu sma npobnema ewe xyme, max KAK MHO2UE KOMNAHUU He UMerom
Memodos OUeHKU yOoBeMBOPEHHOCMU KAUEHMO8, U OYEHKAd B OCHOBHOM OCywecm-
BACMCA 8 pe3y/ibmMame co4emanusn 0onyuleHut uau OaHHbIX.

ANI MINASYAN
MEASURING CUSTOMER SATISFACTION

Key words: customer satisfaction, NPS index, research.

In modern economic conditions, consumers' satisfaction is one of the most important
issues. Therefore, customers’ needs must be understood well, to create differentiated
value proposals based on the brand's core values and constantly must be analized and
measured customers’ satisfaction level.

In Armenia this problem is even worse, as many companies do not have their
customer satisfaction assessment methods and the assessment is mainly done as a result of
a combination of assumptions or data.



