tLEUSMPNLU3hL PRALEUL NNTMIGU
SLSGUJUNUUL 64 wunuduruuu cuvuuuuuubs 264

3. d. a2rur3uu
QN3 nwuwfunu

Annywdnid nhinnwpydned GG EEYnpnGwyhG phqlbup, npw dnnb-hwdw-
Ywnqbipp, wpydnd G0 hwiwwwnwufuwb uwhdwOnudGbpp, Gupwagpnep)nilp,
Yhpwrdwl duwswihbpp, hGswbu Gwl npnpwyh wewybinipyniGGtpp U pbipnep-
JnibhGEpp: UGnpwnwpd £ Yuwwwndnod b GGnpnGwihl welinph npnpoined welw
npny dwdwlwlwyhg dhnnedblphb b qupgwgnidbbphG:

Lbpyuwynidu EGYunpnGuwihl phqlbu (e-business), b GYunpnGwjhl welnnip
(e-commerce), tGyunpnGwihG qlnuiltp (e-purchasing YJwd e-procurement),
wngwlg twppbiphlq (online marketing) U GnuGhuy EGYNPNGwhG Yunwyw-
pnipntl  (e-government) YJwwuwlgnipyntGObpp swhwqwlg hwdwhuwyh GO
Luydned wiklGwwwpptn ninpnGbph GEpYuwywgnighsGtph 2nupptiphg: @Gpuu op
sh LthGnuy, np 2LU-O6pp sGEpYuywglbl wfuwphh twppbp wayniGGbpney, L
hwwnywwbu qnpw) tGEYwnpNGwihG dShowdwjpnid welw 4Gnpoht hpwnwnpénip-
JnLbGGEpp U ohwnneaGepp G2dwé hwppnepyniGGbipned: Uju wokbp pOwlwG k, pw-
Gh np hGunbpGGwp U npw dhongny hpwywlwgynn tmwpwwnbuwly gnpéwnni)p-
Gtpp qOwiny wybih 066 wnkin GG qpwnbiglnid pnpnph wzfuwnwbpentd U wpop-
Jjw gnpénibtinip)nilnud: ®Onpédbilp wnwybijwagneytu hunwybglb] witlwwpw-
qugnnd hGwnbpbtnh upplpwgnipjwip nbnbuwghunwlwrwywnswlwb ninpn
U dwpnyuwbg Yuwhbp Gbpfunidwé wyu hwulwgnipniGltipp W wnwg npwlg wpnh
pGnipwanbinl nt wnwGdbwhwwnynipnibGtinp:

ElGywnpnbGuwyhb phgqGbup unynpwpwn plnipwgpnid G0 npwbiu pwydwyw-
GhG (wyb hwbgwlwpg, npp GGpwenod £ hGunGpGGunwihG bW hwdwlwpgswihb
nbfuGninghwObph  Yppwndwdp nbunbujwpiwl b JuwqowybpwnepniGbbph
Ywrwywpiwb gqnpépbpwgbbinp: EGYwnpnGwihlt phgltup (EF) GOpwnpnid £
Godwé b GYnnpnGwihG dhengltiph oqlnipjwdp dGrGwpynipjwl thnfugnpéwy-
gnipntG’™ hp hwdwhunpnbbph, dwwnwywpwnbbph, dhelGnpnltph U wy qnpépl-
ytpGtph hbwn, hOswbu Owl &GrOGwpynipjwl GGpphlG gqnpdwnniplbinh, wyn
pynid’ Yuwnwlwpiwl hpwywlwgnid: EP-p wiklwwwpg Ytpwny Ywpbih
uwhowdb] npwbu dGrlwnlynipiwl pnynn wbuwlh gnponcGbnipjwl wowlhgnd
wnbnbyuwwndwlwl U hGrwhwnnpnwlgdwl inbfulingnghwlbnh oqlnipjwdp: dh-
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thwy Unwntipp L LLYhG R Gpp viwhu GG ER hbnlyw| uwhdwnuop. &&4wnnn-
Guyhl phqltiup Grwluwlnid F LiGhunpnGuyghl dhonglbinh U wywinpnpdbbinh Lh-
nwnentd” palbnnupiwl phqlbun YJwnbyne hwdwpn [1]:

ElyunpnbwihlG phqGtuh wdpnnonipjnilp Jupbih b vnwpwbpwnbp wybiih
Otn 2tpwnbph U duwswihbph: Uwulwynpwwbu, ER wnwyb] tmwpwéjwéd aub-
nhg t 4&ywnpnGuypl welunnipp (Ywo k. Yndbpghwb® e-commerce), tipp abin-
Guinynipjntlp hp Yud wy) ybp-4uyptiph dhongny wwpwbpltin b wnwjnipnLl-
Gtp £ Jwdwnenid, wnwywpytind qlnpnGtphG gnpéwppl hpwlywlwglb] wn-
gwlg (online) Ywd rnyniphlwglbp npw hpwywlwgniip hGubpGhnh dhongny:
Wuwhuny b GYwnpnlwihG wrbnnipp (EW) Yuwpbih E pGnipwagpbp npwbu
wnrlwnpwihl qnpénclGbnipjwl Yuwnwywpnid® hGunbpGbunwihG nbfulninghwab-
ph U npwlg pGatnwé hGwpwynpnipyncGObph Yhpwndwdp, wpunwnpnnlb-
nph/JwdwnnnGtph b wynwnbGghw qlnpnlGtph dhou gnpéwygnipjwl plpwgpntl
thnfuwnwnéd Juwp b mbnGywwynipnilp pwpbiwydbine Guwmwnendnyg: Uykh
(wyl hdwuwnny EU-G pGUWYnud £ npwtiu phqlbu qnpépGutipGeph dhole £ GYwn-
nnGwjhb thnfuwGwynd, pwbh np EU-G Gepwenid £ ng Shwylb gnin wwypwbpbb-
nph nu SwnwjnipjntbGbph EGYWPNGwihG wepniwdwnpp, wjl npwlg Gwy-
Uwl, dwppbphlgh, Jwdwnph, wrwpiwl, uywuwpyiwb b npwbg hwdwnp
Jdwpnnid Yuwwnwpbipnt wopnnowwtiu wngwlg gnpéplpwgltinp:

Swpy t G26L np w2fuwphnid wegwlg Jwdwnepltph dwdwip ytipphl nw-
nphGtphG niGbgb) £ hubuwjwlwb ws, npp hwdwfu qipwqubgnid £ nwpGlywh
30%-p: Uw wnwGdlwwbu qupdwlp sh wwwndwnenid. $£° np wegwlg wnlnnt-
np wwnpwpbnyp qlnpn-dtnGwnynipntGGtphG W uwywrennObphG npwdwnpnid £
hwpiwpwybin, wnbnbluwgdwsé b whhwunwlwliwgwsd qGiwh thnpdwnnip)nil-
Otp, htanwglnud gnpéwnplbpp U Ypdwwnnid npwbg ypw dwiuuynn dwiwlw-
Yp: dwdwnnnlbphb EU-G pnyy b vwhu Gwqgbigh] dwlpwoéwfu welinph hw-
dwp hwwnywgynn qupdwywqwsé Ywd ubthwywlnegynid hwlnhuwgnn wnw-
nwéplbnp, thnppwglt] Jwswnpnd gpwndnn wfuwwnnnlbph phdp U dhwynp
dwiwlwyh vk Ypdwuinb ywhbunmwynpywséd wwpwlpltiph pwlwyp, hbnlw-
wbu U wwhbuwnwihl nwpwépltiph dwytiptup: Wu wokbh hGnuwbpny dwiu-
uwnwnnipjwl Ypdwuinndp, hp htpphl hwdwhu hGwpwynpnipynila £ pGatinnid
npobwfunpawihG (niche) znijwlbbpnid wrwownyty thnpp dwywObpnd wp-
wnwnpywé, jnipwhwwnney wwypwGpbbp, npnlp wyp hwlquiwbpGtpnid wwp-
quubtiu dwuwngkiih qhb skh0 nLGGOw:

E GYwnpnbwihG wrlbnph qupgqwgniip fupwl hwlnhuwgwy tGYyunpnGw-
JhG qUnudGtiph U b GYnpnGwyhl dwpptiphlGgh hwiwn:
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bGluinpnGuyhl qlnidlbpn (e-purchasing Ywd e-procurement) nputiu nbip-
UhG plnniGwdé £ Yhpwnt] pwgwnwwbu dGnGwpynipniGbbpp (pwyg ng” wa-
hwuw uywnennltiph) weGsnipjwip U Gwlwynd £ wwypwGpbbph, dwnwjnip-
JniLGGEph b nbnbGywwnynipjwb dtnppbpnid” nwpwwnbuwly wegwlg dwnww-
pwplbphg: ubGwdnnpblO hpwywlwgdwé EGYunpnGwiht qlniaGbpb wpnbka
hujuwywlywb npwdwywb dhonglbp G0 fulwyt| pGyGpnepynLGGEph hwdwp:

b GlinpnGuyho Wwo wegwlg dwnptphlan (e-marketing, online marketing)
YwqiwybpwnipyntGGbph Ynnihg hGunbpGGwnh L wnbnGlwunywywb nbhubngn-
ghwtph (SS) dhongny hpwywbwgynn gnpénilbnipynil £ ninnwé wnunkil-
ghw| hwdwfunpnGtiph wd whwenibtiph wnbntywgdwbp, Gpwbg htn hwnnp-
nwygdwdlp, hOswtiu Owl ubithwywh wwpwbplbbph b Swnwynip)nLGGbph fupwG-
dwab nu Jwdwnph: Wuop 2w dbrGwnynipjntGbtip wpnkh, Gpptdb GnuyGhuy
wybiLh, 066 nLpwnpnep)nl U dhongGtip GG hwwnywglnid £ GYunpnGwihG dwppb-
phGghl, pwl wjwlnwywb dwppbphlGquyihl dtpnnltphl, pwGh np dbponjw
uwwnnnp, hwnjwwbu Upudniinph qupqwugwéd GpypGepnud, qlwind wybih
2w dwiwbwy b whgluglnid hwiwlwpgsh weol ywd whiwnp Yuwny myne-
nwyhp uwnpp &tinphG:

Swbpnipyntlp wwpwlbwywbnpbb pwdwlbiny wpnwnpnn/dwnwlywnwp-
Geph U qGnpn/uwywrennGbnh, tGYnPNGwihG phqlGuntd b welwnpnid pGnnlb-
Jwé b wnwbdbwglb) htnlyw) hhdbwywb duwswihtpp Ywd hwiwywpgbipp.
phqlbu — phqltiu (Business-to-Business Lwd B2B),
phqltiu — uywnnn (Business-to-Consumer YJwd B2C),
uwwnnn — uwwnnn (Consumer-to-Consumer Jwd C2C),

P oobd =

uwwnnn — phqltu (Consumer-to-Business Jwd C2B):
Jdtpnhhjw duwswihtpp gpwdhynptb GEpYuwywgltlp pun wyt hwbgquw-
Owlph, pti n"d GG npwlp ninnywé b ni®u Ynndhg GG Gepnpwé (GUup 1):

Ninnywé nbwh uwwnnnp Nunnywé nbwh phqltiup
Lbpnpjwo B2C Business-to-Consumer B2B Business-to-Business
rhalbuh Unnihg phqlitu — uwwnnn phqltu — phqlitu
ubpnpjwé c2cC C2B
uwwnrnnh Ynnihg Consumer-to-Consumer Consumer-to-Business
uwwnnn — uwwnnn uwwnnn — phqltu

LY. 1. ElGyunpnGuwhb phqlbuh hwdwlwnpgnid gnpénn hhdbwywh duwswihbpp
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DbnGunlynipiniG — dtnGunlynip/ntG unbanphwyh tGYunpnGwihG phglb-
up (B2B) tipynt Ywd wybh dEnGwpynipjniGGbph dhob yuwwnwnynn b GYunpnGw-
JhG gnpéwnlnip)nilGGEph hwwnly hwdwywng £ WG ninnwé £ dGrGupynt-
pJntGOGph dhol wrlinph qupgqugliwlp U Yuqiwytpwdwb hGunwgdwbp: Uu
hwiwywpgh hhd0wywl Guwwnwyb t fEYunpnbwihb 2niyuynud dnbwpynip-
JniLGGEph hwdwgnpswygnipjwl wpnynibwybnnipjwb pwpdpwgnidp, npp npw-
Ywh wagnbgnipjnil nGh Gpyne Ynnobph hwiwnp hhoGwywbnud dwdwbwyh W
Swhuubiph Ypdwwndwl wenwdny: @LL 2LU-GEph hhdGwlwh niwnpnepynilp w-
ybih hwdwhu yGGupnGwgws t phgqlbu — uwwnnn (B2C) Yuwyptph U npwlg
htwn Ywwywé fulinhpbtph ypw, phqlbu — phqlbu (B2B) hwdwlwnpgbpp gnp-
swppltph 6wywiny ng dhwyb s60G ghoney, wyl gbipwqubgnid G0 wpwohGOb-
nhG: Uyu hwdwlwpgbipp hhdGnyhb thnhnfubp 660 dwwnwlywpwnpbtph b qlnpn-
JwqowybpwnipyntGltiph dhob hwpwptipnipjniGlbpp: QtnGwnynipyntGltinp og-
wnwqgnpénid G0 B2B wanipnuhl, wpwnwpdnyph thnfuwlwyiw, wegwlg Yw-
wnwingbbph b wy Yuyptpp (wywagnylb qlwihl wrwownpybtpp qunlbine hw-
dwp: LnyGhuy wjGwhuh dwrwjnipynh, hGswhuhG dtrGwnynipntGGbph Jwp-
JwynpniiG t, B2B Jwjptph dhongny uhelGnpnwynpywé Yepwny hp hwdwfunp-
nhG t qunlnud Gpypwaqlnh twpptip dwynptipnud: B2B hwiwywpgh wéwbgjwy k
hwiwnynwd Gwl phqlbu — wbwnnepynil (Business-to-Governments, B2G) dn-
ntip, npp tGYwnpnGwiht wiwwmdnpd b npwdwnpned dwulwdnp dGnGwpynip-
JnLb06nphG™ npwtiu wninbiGghw| wdwnenn hwinbu qu wbwnwlwb dwpdhGOk-
nh Unndhg hpwhwbwgdnn qGnidbtph gnpéplpwgnid, YihGEG npwlp dpgnyp-
ptilintpGtph, pt™ nunnuyh qlnuibbph nbupny:

Qartunynipynts — uwpwenn (B2C) hwiwlwngbph dheongny dtnGwpynt-
pjntlGEpp hptiGg wwpwbpbbnl nu SwnwynipyncGObpG GG wnwewpynid Ytppluw-
Ywh uwwrnnhb: Wu hwiwywnpgh wrwbdbGwhwwnynipintlp U wmwpptipnipynilp
wywlnwywbhg wjb £, np hwdwfunpnp Ywpnn £ glnud juwnwpbl fEYnpnGuht
fuwlniphg wnwlg wwbhg nnipu quint oguwagnpétiiny dhwjl hwdwywnghsp
(Yuwd peouwyhl htnwtunup), hGnbpltwn Yuwp b hp wiwuwnhy pwpnp:

hGswbu B2B-G, wjlwbu £ B2C-G (wy hGwpwydnpnipynth t uyubwy &bin-
GwpynipjntGlbph hwdwn, pwlh np hGnbpGGwnnd fuwlneph wd nniphunw-
Ywh gnpéwlwinipjwl pwgniip $hlwluwywb wenidng oh pwbh hwpynip wa-
qwd wybh phs 6wfuutinh htGwn £ wwdwé: Ujuop hGunbpwnbnnid wpnbb hGw-
pwynnp £ qb6p gnptipt wjt wdklp, hGy Jwdwnynid b undnpuwlwb fuwbnepbhb-
nnd: 2Qwpgwgwé tpypGbpnid hGinbpbbn-fuwlniplbiph dhongny qlnudbbip Yuw-
wnwnbi 0 wyuop nwndby t Gnylpwl unynpwywl, nppwl’ dnnwyw fuwbnip wy-
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gbtp: dbpohl wnwphObphlG wyu npnpnined weyw ' hwunwnnid ws. 2010
p-hG «Nielsen» plGytpnipjwl Ynnihg 55 GpypGbpnid wlglwgywdé hbunwgn-
wnnpyntlp [2] gnug t ndb, np hwpgywébbph 44%-p wwwnpwuwnyndd Ep ghpp,
huy 41%-p° hwagniuwn qG6| hGuntGpGGwnh dhongny: Unwyb] dnnnypnwlwlnip-
Jnil Juybnn wngwg qlnudGbphg G0 Gwb wyhwwndubph (32%), YaGgwnw)hG
ElyunpnGhlywyh (27%) U hyjnipwGngh hwdwph ywwnybpGbpp (26%):

B2C hwiwywpqgp Gnp hGwpwynpnipyniGlbp £ pwgnid uywrennh wneply,
npnGghg dtyp OGnp wwpwlph qunwthwpp hnwlwip b wiqwd wb Owhuw-
q6b10 nu duwynpb 6 b Uw wlhwnwlwl wwypwlph unbnddwl (customizing)
tdwpptiphlGquwjhG hwjnbh dtpnnh dwiwlwywyhg, pwjGugywd nwpptipwyl
t: Ophbwy, Nike-h Yuwypntd (www.nike.com) hwdwfunpnp Ywnnn t hGpGnipni)l
Q6L Ynzhyh Gnp dnntip, pGupti Gpw gnylp U wiquwd gpbp hp wanclp Ynzhyh
ypw: buly wyn hGunbpwywnhy duwynpnidhg htwnn Guw dhwlqwihg Yupnn k
inbulb) hp unbinéwé «gntfugnpéngp» U pwdwpywdéd hatint nbGwpnid Yndwyh
uh pw0h ubininiiny wnbinnud qGL wyh:

ElGywnpnbGuwyhG  phgltuh hwenpn hwidwlwnpgp wvwwenn — uwwnenn
(Consumer-to-Consumer Jwd C2C) th Yhptintnwpwdnipinil t, npuinbin GnyyGw-
inhw 2whbp U hGunwppppnipyniGltp nlbtignn Juwl qunwthwpwlhg uwywnenn-
Gtpp hwiwgnpéwygnid Gb: Lwy ophlwy GO uywrnquywb $npnudbbpp, n-
npnlg Gwulwyhglbtipp nilGGG hunwy GwiuwuppnepyniGbtip: C2C hwdwywng GG
hwjinwnpwnnipyntGbGGph Yuwyptinp, Gnpnipyncbbtph fudpbpp b whquwd L GYwpn-
Gwjhl thnuinny (e-mail) hwdwgnpéwygnepynilp: Lwb C2C wiklGwhwjnbh o-
nhGwyltphg £t www.ebay.com wnpwwip, npG opwywb 24 dwd plpwgnn pwg
wancpn b Swllywgwd np Ywpnn £ Jwdwneph wnbnwnpt hp nllbgwd wwpwo-
pp, huy gjneup’ 06 wyb: Uju nbwpnid gnpéwnpeld hpwywbwgynid £ hwdw-
funpnGtiph dpol, huy Yuwypp wwpquwbu dhelnpn £ hp hwiwwwuinwufuwb
Uuholnpnwydwnny:

El6ywnpnbGuwyhG phqltuh vwwenn — phqlbu (Consumer-to-Business Lw
C2B) nwpwunbuwyh nbwpnid wlhwwnGtpp hptiGg wnwynipjntGltn G0 wnw-
pwnyntd dtrGwpynipyntGOtphG b Jdwpnid unwlned Gpwbghg: OphGwy™ pin-
gtipntd U hGunbpbtunwiht $npnedbbpnid uywennbtpp Ywpnn G0 nput wngwlg
phqlGuh hnnid wnbnunpti, Guwuwntind wwpwlph Jwidwreph, huy wn hnnt-
tny ngjwy hGunbplbwn-fuwlbnip GUwé wygbntht wwpwlp Jwdwebint ywpw-
quyntd pOytpnepyntip wwpquwydwn £ nwihu hGnhGwyhG: SGunGuwlwb Gowh
hwpwpbpnepyntGbbph h hwyn quip hGwpwynp £ nwpdb] nbnGlwundwywd
inbfuGninghwObph dwuwngbihnipjwG 2Gnphhy, npnlghg 2wuinbpp GuiuyhGnud
hwunt sthG 2wppwjhlG uywnnnGephG:
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dtpp Goqwd snpu hholGwlywb duwswihbphg pwgh b GYwnpnGwihG phqlbup
OGpwnenud £ Gub wyp dnnbGGp" npnGp hhdGwywGned wnbGsynid G0 wGwnnepjwb
Obpgpwydwlp dwiwbwywyhg gnpéplbpwgltphl: Ywlp hwnbu GG quihu £
1Gyinpnbuypl Gwnwywnnepyne (e-government) pGnhwbnip wOjw vwy U pw-
dwbyncd hbinlyw wnbuwybbph. w) wawnnipint — pwnuwpwgh (Government-to-
Citizens, G2C), tipp wbwmwlwb dwpdhGGbpp dwnwjnipyntGlbp b nGnblywwn-
Unipynih G0 npwdwnpnid puwnuwpwghlbphG® SS-h dhongnd: Wu dnnbith Yhpw-
nniip dhndwd b pwnwpwghbbph hwdwp wbnnepjwb éwnwjnipjniGGbpp” hw-
uwlbih U urwdwpnipjwl wfuwwnwlpp® pwihwbghy nwpédGbniG, p) wé-
wnpntl — phqlbiu (Government-to-Businesses, G2B) hwdwlwpgp wbwnnt-
pjwl ng wnlinpwjhG thnfugnpénilbinepyncGh b dwulwynp dGrGwnpynipjntbGhtiph
hGwn™ JGpohGGtphu wbnGynipniGbtpn L funphpnwwynepinid  tnpwdwnpbpnt
Owwwwyny, q) wbwnnpiniG — wbwnnwp/nid (Government-to-Governments,
G2G) wwwdnpdh thongny wwppbp whnwlwb dwpihGobp thnfugnpéne-
Otnipnch GG ppwywlwglnud wy] whnwywb dwpdhGabph hbwn: Swppbpnid GG
GGpphG hwiwywpqbip, npnbp wwwhnynid GG dhulnyl wbwnepjwlb wmwpptp
dwndhbbGbph ne gnpéwywinipyniGbtiph dhol Yuwwl nu hwdwgnpdwygnip)nilp
(on.” Ywnwywpnipjwl U GwfuwpwpnepyntGGtiph, wd ninbwfuwpwpnipjw
U Ipnpndtin Swnwjnipjwb dhol) U wpunwphl hwdwywpgbin, npnlp hwdwy-
gnud L0 wwpptp wbwnnegniGGbph hwiwwwwnwufuwb wiwndnpdltpp (on.”
Ghlgbljwl hwiwdwjwlwagnph Gpynbbph dholt gnpénn Schengen Information
System-p), n) phqlbiv — Jupswlhwl duwndhl (Business-to-Administration, B2A)
hwdwlwpqgp pniyl £ twihu dGnGunynepyntGGbphb gnpéwygtp whnwywb dwp-
dhb0bph hbwn® wwnwywb Jupswpwpnipjwl gnpéwneniplbinh 2ppwlwyncy:
Uwulwynpwytiu, GGpYwyntdu hwynbh YhpwenodGbphg G0 wnwppbp hwplw-
nbtiuwybbiph wegwbg ydwnnidp, wpnnbGwagnpbiph unwgniip hGuntipGbnh dhon-
gnd, whawmwlwh dwpuhGbbph hGwn EGYunpnGwiht thwunwpnpwnpwlwnnip-
Jwl nwnpptip mGuwybbpp

UGzniawin, £ GYnpnGwihG phqltup niGh pwqdwphy wnwybnipyntbGbtp, n-
nnGg dh dwulb wpnbO Gpytg: Uwlhw)l weyw GO Gwlb qquih pGpnipyniGGtp,
hGswhuhp G0 ophlwy’ wbnbGywwndwlywld wiwnwbgnipjwl ns wwwnwd dw-
Jwpnwyp, npp dwiwlwy wn dwiwbwy h hwjwn £ quihu JdwpwjhG pwnpwntph
nwibbph whophlwywl qunulwgbpddwl Ywd wrgwlg gnnnipjwl hhd-
OGwhulnhpGGph wbupnd, tGYnpnGwihG fuwpnwfunegniGbbph h hwjn quip
Jwi qOiwé wwpwlph wihwiwwwwnwufuwbnignilp uwwubhplbphG™ wyl
dhghywwbtiu 2npwihtint b nuuniGwuhpbne hGupwynpnipjwl puwgwlwjnip-
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Jwl wwwdwneny: Uwyw)b ER-p hpnnnipjntl t, nph gnjnipyntG0 wyuop k0 Yuw-
pnn wphwdwnphbp n’s yunwywpnipjniGlbpp, n’s phqltup, U n’s £ pwunwpwgh-
Gtpp: UYL hG, ER-h fubjwdphwin Yhpwenidp Gpwlg Ywpnn b Gpwlg wiqlwhw-
winbiLh ognuinltip pbpk:

Unwlgpuyhli pwntn. bGhnpnauyhl phqlbu, LGhunnnGuyhl welnn,
wrgwlg duwnpbphlq, bjGhunpnGuyhl hwnwywnpnipint
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ONEKTPOHHbIN BU3HEC KAK COBPEMEHHASI ®OPMA
3KOHOMWYECKOW AEATENBLHOCTU U YNPABJEHUA
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E-BUSINESS AS A MODERN FORM OF ECONOMIC
ACTIVITY AND MANAGEMENT
H. GZRARYAN
GSU Lecturer

The article examines e-business, its models/systems, provides the appropriate
definitions, descriptions, application models/formats, as well as certain advantages and
shortcomings thereof. Some modern trends and developments in e-commerce are
reflected upon.
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